EXTREME Closet Makeover

An Exclusive Showing of Premier Designs High Fashion Jewelry
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JEWELRY SHOW OUTLINE – DETAILED STUDY COPY
Welcome
· Thank Hostess – present her with her gift/jewelry that she is receiving from you for playing your game at the previous ECM.  Also present her with her Hostess Gold or VIP Card. 
(If you don’t have cards, tell everyone that everything she gets tonight is FREE and HALF PRICE and as your gift to her, she gets 20% off all purchases made through you for one year and an item 50% off the week of her birthday.)
· Thank Guests for attending a very special Extreme Closet Makeover.

Introduce Self.

“My name is *, and I’ve been a Premier Designs Jeweler since *.  I love what I do, and I want you to watch me, because by the end of this Extreme Closet Makeover, you might want to do this too!”

Play Pass the Gift, Quantum Leap, or Left Right Left, give away charm bracelet.
Sponsoring Activity
BIG MONEY / Little Money,” “need 2 ladies to help me” have hostess pick the 2 volunteers: 

 “o.K.- both of these ladies work 3 nights a week, for 4 hours at a time. so they are working the same amount of time each week.”

1 works part time at the mall at her favorite clothing store, “what is your favorite store to shop at?”  She works 3 nights/week, makes $8.00/hr, for 4 hours- HAS TO WAIT UNTIL friday to get paid

premier jeweler, also works 4 hr/night, 3 times/week, makes 50% of everything she sells –gets paid night of her homeshow

Now We are going to pretend that these 2 ladies are going to work:

MONDAY NIGHT, PJ HAS AVERAGE $400 SHOW, TAKES HOME $200, (PAY HER) clothing store employee, MAKES $32.00 HAS TO WAIT UNTIL FRIDAY to get paid.


TUESDAY, repeat what said for monday night

FRIDAY, PJ has a $300 show, MAKES $150.  mall girl SO EXCITED today is PAY DAY!  how much did she make this week? (HAVE HER HOLD OUT HER HAND AND COUNT OUT THE LITTLE MONEY WITH YOU) $96.00   

“HOW MUCH DID OUR PJ MAKE?” (HAVE HER TELL YOU) = $550

WHO IS MAKING THE BIG MONEY????  “WELL TODAY REALLY IS PAYDAY FOR YOU TWO!”  -give away payday bars (one big and one mini) 
“THIS IS A beautiful line of jewelry, but even better business op!”  “I AM LOOKING FOR 2 different types of ladies WHO MIGHT WANT TO DO WHAT I DO”-

#1- STAY AT HOME MOM, WORK 5-6 NIGHTS A MONTH and MAKE $1200 –that is REALLY GOOD PART TIME INCOME
#2- A WOMAN THAT MAYBE WANTS A CAREER CHANGE, OR TO DO SOMETHING MORE EXCITING OR JUST MAKE EXTRA MONEY ON SIDE.  “what could $1200 a month do for your budget?”

“THERE ARE NO MINIMUMS OR QUOTAS IN PREMIER, SO YOU CAN DO 1 SHOW A WEEK OR 1 SHOW A MONTH, WHATEVER WORKS WITH YOUR SCHEDULE!”

· If that sparks their interest even in the slightest, you have some info. for them at checkout
Start the Extreme Closet Makeover!
“Ladies, we all love makeovers, and you are about to witness an Extreme Closet Makeover.  Before the show, I asked * (Hostess) to tell me what color I’d find most prominent in her closet.  And since her wardrobe has a lot of this color in it, I asked her to wear that color tonight so we can help her have an Extreme Closet Makeover and take her wardrobe from DRAB to FAB just by adding different accessories!!!  (Have hostess come to front, sit in chair, and have her take off the jewelry she has one.  Give her a mirror!)  
Share the 2 highlighted style tips-
As the seasons change, so does fashion. However, most of us can't afford a complete overhaul of our wardrobe every three months.  That’s where accessorizing comes in!
When it comes to clothing, there are four colors every woman usually has in her closet: black, white, denim and khaki.  Wearing jewelry will bring your wardrobe to life!
 “You are about to see how extreme a closet makeover can really be - just by adding accessories.”
Introduce Assistant Presenting Makeover #1 and thank her for helping * with her Extreme Closet Makeover.  Have guest read Style Tip #1, then Cover Golden Guarantee while first Assistant is placing her jewelry combo on Hostess.
Ask Guests to give applause if they like Extreme Closet Makeover #1. (Clap your hands also.)
Thank Assistant, telling her she did great!  Ask her to be seated.

Show different look of necklace when placed on Mandy (wearing another color, like white).

Have Hostess place jewelry combo from Makeover #1 in empty tray beside her.
Introduce Assistant Presenting Makeover #2 and thank her for helping * with her Extreme Closet Makeover. Have Guest read Style Tip Card #2 while Assistant is placing her jewelry combo on Hostess. 
Ask Guests to give applause if they like Extreme Closet Makeover #2. (Clap your hands also.)

Thank Assistant, telling her she did great!  Have her be seated.  Show different look of necklace when placed on Mandy.

Have Hostess place jewelry combo from Makeover #2 in tray beside her.

Introduce Assistant Presenting Makeover #3 and thank her for helping * with her Extreme Closet Makeover.  Have Guest read Style Tip Card #3 while Assistant is placing her jewelry combo on Hostess.  Ask Guests to give applause if they like Extreme Closet Makeover #3. (Clap your hands also.)

Thank Assistant, telling her she did great!  Have her be seated.

Show different look of necklace when placed on Mandy.

Have Hostess place jewelry combo from Makeover #3 in tray beside her.

Have Guest read Style Tip Card #4, and put the combo YOU chose for the hostess on her.  Explain how to care and clean your jewelry. If time, choose a couple of Style Tips to share of your own. 
Hostess Plan- 

Have Hostess walk around room showing tray of jewelry used for her Makeovers.


“Look in the tray, and you will see that there are approximately 12-15 pieces of jewelry.  These pieces were used by my wonderful Assistants to give us the three completely different Extreme Closet Makeovers.  Ladies, did you know that, on average, you can earn 10-12 pieces of free and half price jewelry when you have me and some friends over to help you have an Extreme Closet Makeover of your own?”  
Ask hostess for 2 volunteers. (One to hold boxes and one to hold posters.) 
“You are NOT going to believe how much free jewelry you get just for having your own Extreme Closet Makeover!!!” (DROP THE POSTERS!!!!)

 “You get 30% of whatever sells at your show in FREE jewelry, so when you have $400 in sales, you get $120 in FREE JEWELRY!!!  You also get up to 8 items at 1/2 price, but we are going to pretend that ** only wanted 4!  And last...there are 4 additional bonuses you can earn for another $100 in FREE jewelry!!!!!!!!” 
“Volunteer holding boxes is going to pass these beautiful gold jewelry boxes around, and I want each of you to take one, hold onto it, but don’t open it!!!”
“We are going to play a game!!! It is called “Deal or No Deal”.  “Now I can guarantee that there is not a million dollars in one of these “cases” (boxes), but what I can guarantee is that you will win 1 of my 3 featured items!”  SELL THE SIZZLE at this point and make them want your featured pieces!  Have the pieces on and walk around to show them.  (I use the Charm, “Hope/Joy” and petite tennis bracelets) 

“Okay Ladies, here is how this game of Deal or no Deal works:  I am simply going to ask each of you if you want to deal.  If you do not want to “deal” that is o.k., you just don’t win.  Simply put your box/case back in my bag and you are all done.  If you would like to deal, then you get to open the case and see which one of these gorgeous bracelets you have won! Now it really doesn’t matter which one you win because when I come to your house to do your own Extreme Closet Makeover…you are going to get all this free and ½ price jewelry (hold up or point to the tray full of the jewelry used for hostess’ ECM)!
Pause…”Now did everyone get that?  If you decide to deal then I get to come to your house and play with your friends and family in my jewelry.”

Go to each Guest, asking “DEAL?” nodding with a smile on your face.  If she says “no” you say “I’m sorry!” and move on.  If she is hesitant tell her she can think about it and you will come back to her.  

After you’ve asked each guest, say “Okay – those of you who chose to deal . . . Open your case/box!”
(The boxes have a label inside the lid that says which one of those pieces they have won.)
I tell them that during checkout I’ll write which one they have won beside their date and bring it to them at their Extreme Closet Makeover!!”
Close the Show
· Pass out folders.
· Walk Guests through each question on Guest Survey
· Collect completed Guest Surveys.  

· Retail Incentive (Explain PROMOTION Premier is offering, buy 3, get 4th item ½ off, “Happy Book”, or any other buying incentive you may be offering).

· Explain how the jewelry comes to the hostess, how long it takes to get here (7-10 business days), what forms of payment you take.

· Drawing(s) – Use guest surveys for basket prizes.
· GET ECMs ON YOUR CALENDAR AND DISTRIBUTE HOSTESS AND INFORMATION BROCHURES

· Look at Surveys during checkout, and SET DATES with those booking ECMs. Remember, it’s only a booking when there is a scheduled date on your calendar.  Give future hostesses a packet with catalogues, ECM invitations, and outside order forms.
· ASK EVERYONE @ checkout what they thought of making some “Big Money”!
· Give Information Brochures to those who marked 6 or higher on their guest survey and ask them if you can call them tomorrow or the next day to go over it with them. Get it on your calendar!!!
